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MEET NANCY DREW

• Nancy is our detective.  She’s bright, young, and 
inquisitive.  

• Her boyfriend is Ned Nickerson and she drives 
her blue coupe.
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NANCY’S CHALLENGE

• Her father, Carson Drew,  is asking for help.  
• He is needing help with financial planning and 

wondering if there are opportunities for investing
he hasn’t considered.  Are there companies with 
hidden values he needs to look at? He asks for 
Nancy’s help:  
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• A precious metal streaming company
• It is NOT a traditional mine operator – it does not own 

or operate mines
• WPM provides upfront capital to mining partners in 

exchange for the right to buy a percentage of future 
precious metal production at a fixed low price

• Focuses primarily on gold, silver, palladium, and 
cobalt

• Mining partners primarily mine in North America, 
including Canada and Mexico, Europe, including 
Portugal and Sweden, and South America, including 
Brazil and Peru
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History of 

• Founded in 1994 as Silver Wheaton
• Began trading on the AMEX in 2005
• Began trading on NYSE in 2006 and now trades 

as WPM on the NYSE, TSX, and LSE
• Headquartered in Vancouver, BC, Canada
• Approximately 45 employees
• Low fixed costs
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BUSINESS MODEL
• What is WPM’s business model?  How does it generate sales and earnings?

• WPM contracts with mining partner and agrees to an upfront payment

• WPM pays a fixed delivery price – a predetermined price per unit, often below current 
market rates

• Profit – is in the price spread – the difference between the predetermined payment and the 
current market price of the precious metal

• Benefits to the mining partners – ready access to capital

• Benefits to WPM – fixed costs, high operating margins.  

• WPM has a lean structure – fewer than 50 employees that essentially manage a multi-
billion-dollar portfolio 

• Most contracts are generally short-term:  3-10 years duration; one is currently for the life of 
the mine

6



VALUE LINE
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VALU VALUE LINE
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SSG
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SSG EVALUATING 
MANAGEMENT
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SSG
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SSG EVALUATING RISK AND 
REWARD
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SSG POTENTIAL
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WHAT DO ANALYSTS 
SAY?
• Manifest Investing – Growth rate 23.8%

Quality 100
PROVE 15.1%
RSI 78.8
PAR 21.8% (too good to be true?)

• Morningstar - not rated
• CFRA – not rated
• Schwab – Underperform D  Growth and Quality C  
• LSEG – Strong BUY 2 analysts  BUY 12 analysts
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QUESTIONS TO 
PONDER
• WHY?  WHAT?
• What accounts for the sales and earnings increases in 

the last two years? Why did the stock fundamentals 
change so rapidly, and can this continue?

• Surging precious metal prices especially for gold and 
silver; gold prices up 60-98% over last two years.  WPM 
very sensitive to price; paying a fixed, low cost cash price 
and keeping the rest.  WPM incurs no additional labor, 
energy, or production costs as precious metal prices 
increase

• New and expanding production streams
• Operating Leverage – overhead is basically fixed.  When 

revenues jump, operating expenses barely move
• Earnings increasing as expenses controlled 15



WHAT ARE THE 
RISKS?

• WMP’s foundation is precious metals.  It is essentially a 
commodity trader.  There are several risks:

• Commodity price changing.  The current high valuation of 
gold and silver can change and drop with a stronger 
dollar, rising interest rates, and reduced geopolitical 
uncertainty.

• Mine Partner Operating Risks – mining disruptions, the 
life and yield expectancies of mines changing, 
environmental and labor issues.

• Geopolitical Risks – uncertainty, risk of nationalization of 
mines, volatility of international events and markets 

• The current share price reflects continued substantial 
growth.  A reduction in growth would potentially impact 
the share price
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WHAT TO DO?
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Should she recommend her father buy 
the shares?  Should she drop hints for 
Ned to buy the real jewels?


